SALES CYCLE & COMMUNICATION MANAGER CENTRAL AMERICA
I. PURPOSE OF THE POSITION
Establish a standardized Sales Cycle process throughout Central America region, guaranteeing solid communication flow between marketing, sales and trade marketing and also assuring on time, well targeted and top quality sales cycle implementation
II. SKILLS & EXPERIENCE
a. Education: University education (Bachelor) in Business/MKTG/Economics/Publicity
b. Experience: Preferable trade marketing/marketing/sales background; used to work under moderate pressure circumstances and familiar with project management tools. Minimum  2 years experience
c. Others: Fluent English, communication skills, knowledge of Microsoft Windows package (PowerPoint, Excel, Word)
d. Competencies: Analytical and Learning capabilities, Teamwork & cooperation and achievement orientation
